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1st QUARTER 2010
It’ll be interesting to see what the market is doing when this report gets delivered.  My thoughts are that we will feel a little “hangover” after the expiration of the first time home buyer and move-up buyer tax credits.  It might take a couple of weeks to get the real estate market really chugging again.  As a whole, we have seen increases in units sold and price points thanks in part to the tax credits, favorable interest rates, and phenomenal affordability.  In speaking with some other Realtors® in the area, it sounds like everyone is cautiously optimistic that the recent positive economic factors will aide a continued strong local real estate market for the remainder of the year.

Notes on the market; Waite Park always has a good tendency to have skewed stats thanks to a limited number of sales to pull statistics from.  Also, average and median prices were up nearly 8% for all areas researched but the price per square footage was down almost 1.5%.  What does that mean?  People are spending more money on much bigger houses than they did last year at this time.
	AREA
	# SOLD UNITS
	AVERAGE PRICE
	MEDIAN PRICE
	DAYS ON MARKET
	TANGEN INDEX*

	NORTH ST. CLOUD
	42
	$125,887
	$109,000
	183.9
	-2.44

	EAST ST. CLOUD
	25
	$122,115
	$118,000
	221.6
	-5.02

	SOUTH ST. CLOUD
	46
	$159,158
	$148,000
	164.0
	7.69

	WAITE PARK
	7
	$160,983
	$140,000
	130.1
	15.00

	SAUK RAPIDS
	38
	$134,252
	$126,500
	236.6
	2.51

	SARTELL
	25
	$181,716
	$162,000
	190.4
	-1.86

	ST. JOSEPH
	20
	$141,537
	$135,000
	106.5
	7.70


	AREA
	BEDROOMS
	BATHS
	GARAGE
	FIN.  SQFT.
	PRICE PER SQFT

	NORTH ST. CLOUD
	3.50
	2.00
	1.83
	1833
	$68.68/sqft

	EAST ST. CLOUD
	3.08
	1.88
	1.96
	1784
	$68.45/sqft

	SOUTH ST. CLOUD
	3.35
	2.24
	2.09
	2166
	$73.48/sqft

	WAITE PARK
	3.00
	2.00
	2.14
	1830
	$87.97/sqft

	SAUK RAPIDS
	3.11
	1.92
	1.97
	1806
	$74.34/sqft

	SARTELL
	3.32
	2.20
	2.28
	2017
	$90.09/sqft

	ST. JOSEPH
	3.10
	1.90
	2.20
	1587
	$89.19/sqft


Data obtained from St. Cloud Area Association of REALTORS® RMLS.  Only residential properties that have 

sold during specified timeframe and in designated areas (searched by zip codes) are included.
*Tangen Index = Number compiled from the changes in average sales price, median sales price, price per square foot, cumulative days on market, interest rates, and number of houses sold this year vs. last year.
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Buyer’s Representation
Who Do You Represent?

What a great question to ask when you are going into an open house, “Excuse me Mr. or Mrs. Agent, but who do you represent?”  The same thing can be asked when you are calling the number on the For Sale sign.  I know it seems like a silly question, but the answer might surprise you.  Anyone who works for the same brokerage listing a home for sale is by default representing the seller.  Their company is in contract to look out for the sellers’ best interests and any agent working with that company is bound by those same standards.  It doesn’t matter if the home is not actually listed by the agent who is fielding the phone call or working at the open house.  It’s always amazing to me how few people understand that concept about real estate.
So how do you make sure that someone is looking out for your best interests when you go to purchase a home?  It’s easy - hire a Buyer’s Broker to work on your behalf.  Interview at least a couple of agents in the area and find one that you trust and that you honestly believe can do the best job for you.  Everyone’s criteria is going to be a little different in selecting an agent.  Some will be more inclined to hire an agent who they feel has a better understanding of homes and building materials, other will hire based on the agents knowledge of the market and if they can get you the best deal possible.  Whatever your criteria, use some due diligence as it is perhaps the biggest individual purchase you will make.  A quick heads-up for those of you who regularly attend the Chamber Connection meetings on Friday morning – Jason Miller, Roger Schleper/Jeremy Forsell, and Jason Tangen were all ranked in the top 10 for buyers representation in 2009 for the St Cloud Metro area in units sold and dollar volume.














































































